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SLIDE: INTRODUCTION
Thank you Julian.

| really appreciate this opportunity to speak at the Sydney Mining Club. | have been
here many times in the audience when I lived in Sydney and | am delighted to see
that the Sydney Club, the first mining club of its type in Australia, continues to have
such an enthusiastic following. It demonstrates the fundamental long-term
importance of the resources industry to so many people across Australia.

Last month, when | spoke at the Melbourne Mining Club, it was just after the
announcement of the proposed Resources Super Profits Tax. There was a mighty
crowd of more than 600 and you can imagine the atmosphere and robust
conversations before we all sat down to lunch.

Soon after that lunch we had an extraordinary turn of events which saw the RSPT
proposal removed, together with Mr Rudd and the MRRT replace it.

But the discussions about the tax continue today.

The MRRT does not apply to copper operations - which means that the new tax
proposal does not apply to OZ Minerals.

This change was a big positive for OZ Minerals and allowed us to proceed with
approval and development of a new underground mine at Prominent Hill, which we
announced a couple of weeks ago and | will go into more detail on this later in the
presentation.

Australia has a long and largely successful track record of economic and political
reform stretching back over the last 30 years. This has usually been achieved by
governments of both political persuasions following an inclusive and consultative
political process. However, that has not been the case with the release of the Henry
Tax Review, the proposal of RSPT or the development of MRRT.

Since the RSPT was announced on 2 May, | have spoken to our Australian and foreign
investors at length and there has been widespread disapproval and indeed disbelief
over the way in which RSPT was presented. As a direct result of that, many of us have
seen foreign investors leave our share registers in unprecedented numbers over that
period.

The new Prime Minister has acknowledged that the Government had, quote - lost its
way - unquote. OZ Minerals sincerely hopes that the next Federal Government will
return to the successful political process followed in the past by both sides of politics
in developing and implementing political reform, not only in tax reform but all of the
other areas that affect the business environment.



Governments, both State and Federal, should never forget that the current highly
successful Australian resources industry has been built on the long-term vision of
mining companies and their bold decisions taken 20, 30, 40 years ago. In order for
this industry to continue to prosper, mining companies need to continue making
bold decisions with a vision not just for the next three years but for the next 15 or 20
years. A necessary factor in those decisions will be confidence that due political
process will be followed by governments.

| didn’t want to start this presentation on such a sober note but this issue needs to be
resolved so that the sector can go back to doing what it does very well and that is
being the driving force for the economy of Australia.

SLIDE: OZ MINERALS - SNAPSHOT

| will have been CEO of OZ Minerals for 12 months next Monday. As Julian said | was
working as Head of Business Development for the Base Metals division at Anglo
American when | had a phone call from a head hunter asking me if | wanted to be on
the short list for the role as CEO of OZ Minerals.

| knew the company very well from my time at Anglo where we looked at the
company as a whole when it was Oxiana and then as OZ Minerals and | had had a
very close look for opportunities during the difficulties the company had in late 2008
and 2009.

| also therefore knew the Prominent Hill copper mine in South Australia well — my
view was that it was the quality asset within the company.

So as | was being considered for the chance of being CEO of a company with
Prominent Hill as its flagship (which is a nice way of saying only) operation and |
didn’'t have to think about being put onto the short list for more than a minute.

In addition to a high quality asset what was also attractive to me — as someone with a
strong penchant for business development — was the $1 billion cash OZ Minerals then
had and a team far more experienced than a company its size would normally have.

One philosophy that | have followed throughout my life, and the one that | see that
my children are practicing is that you should make the most of opportunities and a
company with this trifecta of assets was one of those opportunities too good to miss.

So it has been a year... what have we achieved?

Well firstly Prominent Hill is running extremely well. Prominent Hill only started
producing copper and gold in February last year. We had a better than average
ramp-up year last year with some minor teething issues and achieved name-plate
capacity in the fourth quarter of 2009. In the first half of this year we have had



continued out-performance, routinely operating 15% above design capacity, with
better than expected metal recoveries and lower cash costs.

But with a company newly structured by circumstance rather than considered design
one of the first things we had to do was to determine the strategy to go forward.

The team and | spent 3 months getting to know each other and putting together our
strategy.

Obviously we had a first rate asset in Prominent Hill which needed to be nurtured,
exploration assets that were highly prospective and the cash — however we needed to
chart a course that would affect the progress of the company for 5-10-20 years and
therefore we used some serious discipline in our thinking.

SLIDE: THE LONG-TERM VIEW

And this brings me to the theme of my talk to you today, the importance of taking
the long-term view when it comes to the mining sector — be it those within mining
companies or those dealing with or investing in them.

This is a cyclical industry, and there is a requirement for a longer-term vision, rather
than the short-term approach that | have seen becoming much more commonplace
over the years.

I'll explore the depth of this concept and | will use my career and OZ Minerals to
illustrate the points. This philosophy has become fundamental to our approach at Oz
Minerals and | will look at some specific areas in this story —

e The copper market;

e Asset life;

e Prominent Hill, and

e Business development.

Copper

This is a business like no other — very long lead times for projects and one where big
capital risks need to be taken before a dollar is recouped.

When we looked at our strategy we did not automatically choose copper because it
was the metal that we produced at Prominent Hill. But we went back to basics and
carried out thorough analysis of different commaodities which might be suitable for a
company like OZ Minerals. Firstly | will focus on why we chose copper as the focus for
our business.



SLIDE - COMMODITY CYCLICITY

| started in the copper sector in the 1970s in Central Africa and have been in copper
quite a few times in my career - | can remember periods — sometimes long periods —
when copper was not the metal in vogue — when large companies were exiting the
commodity — and when you look at this slide you can see why.

But successful companies look through this volatility and the long-term fundamental
drivers of commodities. During the period when | was with Anglo American in the
1970s, the Chairman of the company was Harry Oppenheimer. | was told that he
could often be seen in the Main Street offices. | was a junior metallurgist at the time
so | never did see him, but | heard many times that it was his long-term vision for the
business, that had maintained Anglo American at the top, throughout the time that
he was Chairman. It was a view that permeated throughout the company and often
you were asked to consider the 20-year view on what you were doing.

Obviously this may not always possible with smaller companies with short life assets,
but | think that there is too much focus on the three-month results and too little
focus on where a company will be in 5-10 years’ time even if it is a small company.

The sector needs this longer-term thinking, because you need to “see through the
cycle”.

| was pleased when | returned to Anglo American in 2005 that this view was still
being taken — it wasn’t quite a 20-year vision — but it was still longer-term and this is
the reason why big projects that Anglo American has recently invested in like
Michiquillay and Pebble are good projects for Anglo American as their gestation time
will be lengthy.

If you look at the copper price over the last forty years, which is about my own
lifetime in the industry, you will see the peaks and troughs that have challenged the
sector.

The periods 1975-1978; 1984-1986 and 2001-2003 were very difficult years.

| can remember at the mine | worked in, in Zambia in 1978 that you could not get a
new pen unless you handed in the old one to the secretary - and this included me
even though | was in charge of the plant.

| missed the 1984-1986 dip in copper as | was in gold in South Africa, but that was
not a good time for gold either with the gold price hovering around the low $300s
per ounce (R500 per ounce) at the time.

As | mentioned before, it was in 2002-2003 that some major companies were thinking
that copper was not the commodity to be in and perhaps they should exit.



A three year view would, on many occasions, indicate it is not a good business to be
in.

But a ten-year view would demonstrate the quality of the commodity.

SLIDE: ASIAN COPPER SELF SUFFICIENCY LOW
Demand

When we looked at the copper market in deciding our strategy it became clear that
the growth of demand for the metal was being driven mainly by China — though
other Asian nations were showing demand and with more so from India.

So when we examined copper’s attributes as a commodity we first looked at China’s
self sufficiency in our product. This slide shows that nearly 70% of China’s copper
comes from imports. This other graph is similar, but it shows us that 55% of copper
consumption is from within Asia, but that only 19% is produced internally.

We recognize that the copper market is reliant on China to sustain its current
tightness. That said, | was in China recently and for the first time since | have been
visiting China | came back with a view that there may be a slowing of the economy
there which could affect demand.

Along with many others, | think that it is likely that changes the Chinese government
are currently making from an economy driven by infrastructure and stimulus
spending to an economy driven by urbanization and consumer demand will mean
that recent high levels of growth will decelerate.

But | think that this softening will be short lived — say a matter of six months - and by
no means does it change my long-term bullish outlook for copper.

We have all heard about the so called housing bubble and the empty apartments in
Beijing and Shanghai, but much of the current urbanization we see in China is in the
tier two cities where people are being encouraged to move from rural areas to new
apartments and homes in smaller cities. This of course means that significant
amounts of copper is required, for example for wiring, for lighting and electricity
provision- driving an increase in the consumer electronics and white goods demand
which makes up 42% of the use of copper.

So there will be bumps in the road but we need to be able to see through this.



SLIDE: GROWING CUSTOM SMELTING INDUSTRY — OUR MARKET

When | talk to our customers — the copper smelters — they also take a longer view.
This is partly because the costs of shutting down a smelter are prohibitive and they
need steady continuous operations but the feedback from them is positive.

When | visited one of our potential customers in Shandong Province recently, they
told me about their plans to install two new copper smelters each with 100,000t/a
capacity, they plan to build these smelters and have them fully operational within 12
months. They see the demand and want to have the facilities in place to meet it.
Their timeframe is now.

Even in Europe when | speak to our customers - who complain about the economy,
treatment and refining charges and the soccer and the weather — they still ask for
more concentrates. In fact, in Europe the traditional northern summer slowdown in
copper demand is yet to materialise this year and January to May orders for electrical
cable were up 23% yaoy, export orders up 38% and domestic sales up 16% in May.
Cathode demand is holding firm, spot premiums above annual contract levels and
LME inventories continue to fall.

We also have customers in India — and this is really still a fledgling market for copper
- who would gladly take all of our product if we could sell it to them.

The current charges paid by miners to the smelters — the TC/RC’s - are testament to
this sitting at record low levels. The 2010 annual negotiations ended with a
benchmark of $46.5/4.65 and at the current round of half year negotiations, which
are now being completed, could end as low as $39/3.9. Spot TC/RC’s have been at
abyssal levels spending most of the year at $10/1 and are now around $20//2 or
$25/2.5. These are levels at which smelters will struggle to make good profits.

SLIDE: COPPER MARKET TIGHTNESS

This demonstrates the tightness of the copper market at the moment and the main
reason for the tightness is supply. The supply outlook is what we are getting to
understand well and really makes copper attractive.

Supply is projected to grow at only 1% in 2010 compared to a 6.5% increase in
demand.

The reason for this shortfall in supply growth is due in part to the fact that operations
have been producing at full capacity for some years now with companies maximizing
production to take advantage of the high prices.



SLIDE: SUPPLY ROUTINELY FALLS SHORT

However, forecast production is routinely overestimated as shown by this slide where
losses to plan are commonly up to 5% of estimated production. There are the power
outages, the strikes, the pit wall failures and natural disasters that always occur and
that are rarely factored in and even if they are their effects are underestimated.

SLIDE: SUPPLY CHALLENGES — CHANGING JURISDICTIONS

In the medium to longer-term the outlook for constrained supply is a result of the
location of new projects. If we look at this graph we can see that projects are moving
from the low to the medium and high risk domains over time. And in the future there
will undoubtedly be more and more in the high risk category.

SLIDE: SUPPPLY CHALLENGES - NEW PROJECTS

When | run my eye down a list of the major projects that are in the pipeline at the
moment | see environmental permitting problems, community issues, NGO
opposition, sovereign risk. And on top of this you have the additional technical risk
that comes with these massive and ever deepening projects and lower reserve
grades.

Making the financial investments for these projects is a huge decision for Boards —
these projects — the ones that underpin the future supply predictions are the 5-10-20
billion dollar decisions. These are bold decisions which are not easy to make with the
continuing backdrop of global financial uncertainty, reticent debt markets, and -
sometimes — increased sovereign risk.

Total capital investment required for the top 56 planned copper projects is $90B. The
top five are half of this. Olympic Dam, La Granja, Tampakan and a lot are at early
stages - Frieda River, Pebble, Reko Diq, Resolution, Galore Creek.

So for these reasons — the lack of immediate capacity in current operations and the
risk of high capital cost project — | think that supply will be constrained for the
longer-term and therefore an indicator of why | am so positive about copper and why
we made it the focus of our strategy.

SLIDE: PROMINENT HILL HIGH REGIONAL PROSPECTIVITY

Prominent Hill

Of course the key to our strategy is maximising the long-term potential of our asset
and in particular what we have at Prominent Hill.



We have a universally well regarded asset in Prominent Hill which is performing very
well. Production is strong and costs are being well managed.

And we are now entering a new phase in the life of the asset - with an underground
operation — approved by the Board two weeks ago — now in development.

This is the next step in our focus on maximising the potential of what we have at
Prominent Hill. We have a plant which is very well built and is capable of running for
much longer than the 8 year mine life that we have currently have left. Also — because
the terrain in the middle of the desert in South Australia being very flat we can readily
truck ore from any potential discovery to the mine.

While exploration success is never guaranteed, we are confident that we will find
more ore to make the most of this investment from what is arguably the most
prospective IOCG copper ground in Australia. At Prominent Hill we are spending
$40 million this year on exploration - $20 million around the mine and $20 million in
the region.

Close to the mine we have already identified a new, small but high grade deposit
called the Western Copper deposit which as | mentioned we are developing as an
underground mine.

The region surrounding the mine is, in relative terms, untouched. The tenement area
we hold and also now have access to through our joint venture with IMX Resources
totals 7000km? - this is an area larger than the island of Bali.

Prominent Hill has been a relatively recent discovery with the deposit first identified
in 2001 and production starting in February 2009. The project demonstrates how
quickly development can be achieved in Australia and one of the reasons for this
achievement has been because of the strong support for mining by the South
Australian Government.

We now know much more about the deposit — its geology and the controls on
mineralization than we did when it was discovered.

We are learning more and more about Prominent Hill every day and | think that if
another Prominent Hill does exist in the area then we have every chance of finding it.

The area is covered by a thick layer of sediments and so before we can drill, we need
to have detailed geophysical data to help us see through the sediments and help us
in our targeting of the potential orebodies which lie beneath.

We have just completed an aeromagnetic and gravity survey over a large area of
both our 100% held and the joint venture tenements.



We expect to generate a whole new suite of targets, which we can hone in on with
further geophysics including IP and eventually develop specific drill targets. By the
end of 2010 we will have ten drillrigs on site at Prominent Hill.

Our drilling to date is still in its early stages - however this has been successful in
identifying further Prominent Hill style mineralisation — albeit at lower grades — but it
tells us there is more out there and we will continue to explore this vast area for
another Prominent Hill.

SLIDE: CSA MINE - AN EXAMPLE OF OREBODY EVOLUTION

| think that Prominent Hill will be like many other projects and grow over time with
further exploration.

I would like to show you here a cross section of the CSA Mine in Cobar.

| was involved in this mine when | worked for its once owner Golden Shamrock
between 1992 and 1996.

The mine started in 1871.

It shows the evolution of the deposit as more and more of the orebody was
discovered from the early days of mining in Australia to the present and gives you a
feel for what we know about a deposit can change and grow.

It became a large scale mine in 1964 when Broken Hill South took over and then
passed through a number of hands, including Golden Shamrock and was in and out
of favor, closed and then reopened before ultimately Glencore, the current owner,
acquired it in 1999. The mine is still producing concentrates to this day and it still has
a promising life as new geologists turn their minds to extending the life of the
orebody.

| believe that as an industry we tend to under-estimate the potential of our assets.

SLIDE: ASSET LIFE ROUTINELY UNDERESTIMATED

In reality orebodies rarely remain the size at which they started and this is the case if |
look at just the operations | had been involved in my career.

Many of the operations that | have worked on throughout my career, have ended up
with a much longer life, than any of us there at the time had expected.

| think that most of you can relate to the story about a mine that had - ‘about four
years of reserves ten or twenty years ago and that still has four years of reserves
today'.



As | mentioned before | started my career in the Zambian Copperbelt in the 1970s
and went there as a new graduate in metallurgy without any experience, and was
destined for the Rokana concentrator in Kitwe.

Within a couple of days of arrival one of the first encounters | had was with someone
who told me that:

“the best times are over; the grades are dropping and production is falling”.

It seemed a really bleak message for someone who was just starting in his career and
had just signed a three-year contract.

In that time, the 1970s, a lot of engineering work was done on the mine — for
example, most equipment ran with white metal bearings which were cast in the
foundry and we had a blacksmith shop with a blacksmith. Even though | studied iron
& steel metallurgy in England, | was surprised that there was a blacksmith on the
mine - perhaps a blacksmith anywhere - other than perhaps in a stable or making
swords.

As | moved from carrying buckets around the laboratory into working in the
operations, | learned how important the engineering shop was in keeping the plant
running and | came to know the blacksmith quite well. He joined the mine in 1934
just two years after the mine started - one of the first things he was told after he
arrived was that:

“the best times are over, the grades are dropping and production is falling™.

| visited Zambia a couple of years ago - the renamed Nkana Concentrator that |
worked on is still operating - and although Zambia's overall production fell
dramatically after the record level of 750,000 tonnes of copper in 1974, the country
should be again at this level of production either this year or next. A lot of this
production comes from the mines that were operating when | lived and worked in
Zambia. | heard recently that there are plans to put in a new shaft at the Nkana mine
to access deeper ore and this will add a further 25 years to the life of the mine, which
means the orebody will have been mined for over one hundred years.

So | wonder what the value of the mine was assessed to be when | worked there in
the 1970s - what about when it opened in 1932? The issue about the difficulty in
valuing long-term assets is well known but the value is severely underestimated if the
potential of the asset is significantly understated.

| could give more examples from my own experience where people have under-
estimated the potential of the asset — for example when North sold Kanowna Belle to
Delta Gold and Henty became part of Placer Dome - both mines were considered to
have quite limited futures, but both are still in production today.
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So, in this business you do need to consider whether the 'the best times really
over...”

SLIDE: BUILDING A PIPELINE
Business Development — OZ Minerals the long-term view

To wrap up | will briefly talk about what we are doing now to ensure
preparation for the long-term.

Our focus has been on re-building a project pipeline — the closet was left fairly
bare after the asset sales in 2009.

| have already talked about Prominent Hill and the fact that our greatest
opportunity is both extending the life of the mine and further exploration in
the Prominent Hill area and region.

In keeping with our strategy of maximising our potential there, we signed an
agreement with IMX this year which increased our exploration ground to total
7,000 Km?. And we were very pleased to announce the commencement of the
new underground phase two weeks ago.

Another step in building our pipeline from the bottom up is the development
joint venture we have done with Azure Minerals over the San Eduardo
property in Mexico. The San Eduardo project is a Greenfield exploration
property covering just over 200km? in Sonora State. The project area is
considered prospective for the discovery of porphyry copper deposits and the
first phase of exploration has recently commenced. It is not a big investment
(at $300k this year) but is typical of exploration opportunities that are
available to us.

Of course in the news lately is our particularly exciting acquisition, just two
weeks ago, of a 19.9% stake in Sandfire Resources NL. This is an investment
entirely consistent with our strategy and provides exposure to Sandfire’s high
quality De Grussa copper discovery in WA.

Sandfire made the discovery at De Grussa early last year which made the
whole world (well our world anyway) sit up and take notice.

The project is about 150km north of Meekatharra in Western Australia.

It is a high grade copper VMS deposit. In February 2009, Sandfire announced
a JORC Resource of 7.1Mt at 5.2% copper and 1.9g/t gold which covered
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Degrussa and Conductor 1 deposits. This was updated last week to 9.6Mt at
5.5% copper and 1.8g/t gold. This did not include another discovery that has
also been made recently at Conductor 5, with intercepts including 10m at
7.8% copper, 3.25g/t gold and 10.2m at 9.2% copper and 4.1g/t gold..

We believe that there is good potential at Degrussa and this is why we spent
the $100 million for the 19.9% shareholding at the beginning of July.

We had been interested in Sandfire for some time but could not find an entry
point. However in recent weeks we saw an opportunity to take this position
through some major shareholders and institutional investors.

Korean steel maker Posco is also a significant shareholder with 17% and
Sandfire has recently announced that another Korean company LS Nikko - the
world’s third largest copper smelter group intends to take 12.5% through a
placement.

We know both of these groups and are pleased to be fellow shareholders.
Their desire to secure potential future off-take from the project is a good sign
for the tightness of the copper market and for the outlook for the project.

We are content with our equity interest at this stage while we monitor the
progress of the project. It is still at a relatively early stage but we can see the
potential for a project which meets our stated criteria.

As you would expect we have been asked why we didn’t take over the whole
company. While there are always strategic reasons that are difficult to go into,
I liken our approach here to a marathon, or a half marathon (which | enjoy
running), not a 200m sprint (which | don’t). There is still drilling to do, permits
to be achieved, studies to be done, not to mention construction and then of
course further exploration.

Obviously, having spent approximately $A100 million on this purchase we still
have quite a bit of cash in the bank for further acquisitions.

We would like to add more copper assets to our portfolio — preferably
projects which have the ability to deliver us a second source of production in
the near-term. We have a business development team who are working
around the clock to identify these opportunities — we have looked at 3-4
projects in great detail including due diligence and in some cases we made
non-binding offers. This is against a backdrop of many, many others that we
have reviewed.
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We are taking a long-term view — we know that not all of these projects are
going to come into production immediately but they are critical for the future
of our company. By keeping the pipeline stocked for the next 10-15-20 years
we will be in a great position in the long-term.

CONCLUSION

This is a unique business which requires a long-term vision.

We develop projects which often outlast even our own optimistic predictions.

We deal in commodities which are influenced by the intricate balances of
global economics.

We need to make our investment decisions accordingly.

| can assure you | am fully occupied now thinking about OZ Minerals and how
it will look in 10 years time.

| would like to think that future will include Prominent Hill - where thanks to
the fruit of our exploration commitment we will have a mine life of 20 years in
front of us with several other high margin operations, taking the company
forward.

OZ Minerals is a company that does not think that “the good times are over.”
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PROMINENT HILL HIGH REGIONAL PROSPECTIVITY

— Large 4,000km? 100% owned, under-
| | 1 1 explored tenement holding, highly
| prospective for IOCG deposits

B & St S TN ARSS——— - $20 million budget 2010

— Program of geophysics and drilling

— Several broad zones of IOCG-style

3 alteration systems have been intersected
| : with low-grade mineralisation.

i f il ! — Joint Venture Agreement with IMX
sf Resources extends available exploration
area to ~ 7,000km>,

- Large aeromagnetic/gravity survey (as
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Selected assets:

Mine Start up Original Actual mine Projected
life life life

Henty 1996 4.5 14 1.7

Kanowna Belle 1993 10 17 4

CSA 1964 15* 45 2.5

Kansanshi 1939 ? 41 13

Nkana 1932 ? 78 23

|Iduapriem 1992 4 18 14

*estimate

Source: Public Documents, MEG Data
NB: Accuracy of all figures cannot be guaranteed
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* Organic growth focus at Prominent Hill .

* Business development opportunities - copper, low-med risk
jurisdiction, 50,000-150,000tpa potential

« Exploration joint ventures - Azure, IMX .
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Investor contact:

Natalie Worley

Head of Investor & External Relations
natalie.worley@ozminerals.com
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